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New Year Business continued from page 2
Speaking of repeat business…… Beth York sent an email:  My mother-in-law is hosting her 10th annual UBAH Home Show tomorrow morning.  I got to thinking what a milestone that is and wondered….Does anyone else even have a hostess who can say they’ve hosted TEN HOME SHOWS – one every year?

Her first show was still her best – over $1,300 – and it’s so cute when she apologizes when her show is only $600 or $800.  (  This year, I think she’s invited over 70 people.  I LOVE doing this show!  

Everyone is always so grateful to get awesome books, not have to go to the mall, and get most of their christmas shopping done.  They appreciate the help I can provide, too. This year, I’m going to even ask them to sit near to people with grandkids that are the same age so they can all be looking at the same books after we get done with the “presentation” portion. There are usually 15 to 20 ladies there.  It’s great fun.

Go after your own 10-year-in-a-row hostess([image: image5.emf]UZ BUZZ
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Ideas to Get your New Year Business started NOW!!





Holiday Customer Appreciation Event


By Chris Taylor, Dream Builder Supervisor in St. Louis





This will be the 5th year I have prepped for a personal event of this type.  I have an appreciation event at my home on the first Monday of December.  I turn my house into an Usborne book store, full of tables, racks and every book I have in stock. I have simple finger foods and desserts as well as an assortment of drinks and mood candles set up in the kitchen.  I strategically get the house decorated for the holidays the weekend before.  I send an email invite as well as 100 postcard invitations. I talk about this all year at my shows prior to September, to let them know they will have another chance to see and order newer books. (Note: I have participated in the past in fabulous local appreciation events with other supervisors with GREAT results booking shows and recruiting.)  


The first goal of my event is selling inventory (I do let people order but try to sell what I have) as I like to go into the new year with more money and less books.  I have good specials, as I am thanking them for their business! I am also cultivating relationships that last many years. My guests on average stay 2 hours!


The other goal of the evening for me is February bookings.  (My January is spent organizing my business, making packets and contacting leads) I tell them there will be New Titles and Double Free books!  I have a calendar ready to book dates and give them an incentive.  Even if they aren’t ready to date a show, I get leads from people who I know love the books and my follow-up calls are fun and personal(


It is an event that I look forward to and have people asking year to year, “When is your holiday event?  Please make sure I get an invitation!”  


That is why I sell these books…..





End of Year Website Promotion Idea





I, too, have become a Vista print fan and utilize their free promotions for my business cards, business postcards and notepads.  I also have gotten magnet business cards in the past and use them at specific venues.  


My idea this year:  I ordered calendar magnets (there are 10 of them but I may order another 10 when free again) and am giving them to my best customers. It says on them “Visit website monthly to register for $50 in free books.  Register all 12 months and get a $25 gift certificate at my December Holiday Appreciation Event!” (they all know what that is)





Of course, it also has all my contact info under “Usborne Books - The Books Kids Love to Read!”  My hope is to get them to that website on a more frequent basis to look at the specials/register and hopefully generate more traffic and sales.





We are fortunate enough to get as much time off as we want for the holidays with our families….but a little prep work before your break can make sure your time off doesn’t last longer than YOU want it to!!! 





Visit Vista Print at � HYPERLINK "http://www.vistaprint.com" ��www.vistaprint.com�.  Once you are on their mailing list you will get lots of great offers.





More Ideas from Various Sources


By Sharon Riegel





* Cheryl Coffey gave us the idea of having shows at Starbucks and I read on Belinda’s site about having restaurant shows.  You use their meeting room and invite several hostesses to come at the same time.  They didn’t say what you do about ordering food—that would have to be worked out as far as ordering a meal or just dessert.  Pizza might be a good choice.


I once did something like this in the club house where I lived.  I had six or seven hostesses 


and they all had a table.  We played 


bingo for books and I gave away a 


bunch of books.  Each hostess 


brought a dessert and I provided 


drinks.  We had book reviews 


interspersed with the bingo books.  


It was wild. Judy Kinnee came to help me and it’s a good thing.  One person cannot handle this many shows at one time.  Everyone had a good time and the large attendance created excitement.  This might be something you could do with a couple of other consultants.  It’s a great way to show case new titles because you can set up a mini booth display and give people time to browse while their eating their desserts.





*Consider sending Christmas cards to all your past hostesses with a personal note.  (I know this is another job and many of us don’t even send Christmas cards, but….it’s an idea).  Put a coupon in it for a free new title with a booking in January.





*  Consider using E-cards to  promote your January and offer something special.





* Be sure you are asking for January Bookings now.  Overbook for January because some of them will not hold.  Keep in touch with your future hostesses; always, but especially for January Bookings.  Give a special gift for being your first three bookings of the new year.  Your hostesses make your business, be thankful.  





*Send new title flyers out right after the holidays.  Write a short letter, thanking them for their business in 2007 and telling them they are going to love the new titles. Mention that you will be calling them to see if they want to book a show or place an order now.  





Label and stamp them to your hostesses and best customers, but do not send them all at once.  Send five at a time and then follow up with a phone call several days after they get it.





*Think about having some Valentine’s Day theme parties the end of January.  Maybe mother and daughter parties with everything pink.  Promote books that will make great valentine gifts.





Don’t forget your January hostesses (and February from last year).  Call and let them know you’re offering special bonus gifts this year for January bookings.  If they were a double free books recipient last year, they will remember that our January/February hostess benefits are very generous.  You can even call them now and tell them you want to give them first choice of your available dates in January because you are starting to book in the New Year right now.





Many have found that Jan/Feb are great months for Reach for the Stars.  Those would need to be booked NOW!!!  Don’t dismiss a school because it is small….those are the easiest to start with.  Even home school groups do great RFTS events.





Finally, do some research and make some lists for other events you would like to do.   Are there some preschools you’ve been meaning to call?  Some schools to contact?  Some early spring booths you can schedule?  Events at your listed schools you could participate in?  Make your list and get the phone numbers and schedule phone time on your January calendar.





Remember attitude is important and if you just start think about it, you will be one step closer to doing something.  You will feel so ahead of things if you put away your Christmas tree and have four to six bookings already on your calendar.  Remember what you do in January and February, sets the pace for the whole first half of the year, the faster and smoother the start the easier your job will be and the more fun you will have.





Book NOW!!!


  



































New Year Business continued from page 1





�


New Dream Builder Supervisors as of November 1.


Congratulations to:


Suzanne Lewis, Bradenton, FL,   Her upline supervisor is Sharon Riegel.





Stephanie Baumgartner, Bluffton, IN. Her upline is Susan Anderson.





Melinda Miller, Youngstown, OH.  Her upline is her sister, Tabatha Roach.





You can do it too. Beth York is hosting a Future Supervisors tele-conference training on First Fridays at 2 p.m.  Eastern Time.  This is for anyone who wants to promote and also for supervisors looking for aid in assisting team consultants who want to promote. 





New on Dream Builders training:  Contact manager, receipt mode & event manager audio w/ Camille.  Log in, index page, audios, contact manager.
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