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Getting Things Done -  The Art of Stress-Free Productivity by David Allen   Reviewed by Charlene Harris
I first noticed this book when reading an article in the Times Magazine about a young entrepreneur who started up a business and took it to the top.  She said that this book changed her life.  I wanted to find out what this guy had to say.  

“It is possible for a person to have an overwhelming number of things to do and still function productively with a clear head and positive sense of relaxed control.”

“You already know how to do everything necessary to achieve this high-performance state.  If you’re like most people, however, you need to apply these skills in a more timely, complete, and systematic way so you can get on top of it all instead of feeling buried.” David Allen, Getting Things Done

“Feeling buried.”  That was me.  I very often couldn’t see the top of my piles of papers, notes and things to do.  Keeping track of all those tasks was becoming overwhelming.  

Mr. Allen’s premise is for all of us to unload all our “Things To Do” in a reliable system that will faithfully remind us when it is time to do those “things,”  thus freeing up valuable brain power and memory to be creative and productive.   

I have been using his systems for about 9 months and I highly recommend it to everyone.  You can let these business principles spill over into your home and family life as well.  

It does take a little time and effort to go through the book.  Look at it as more of a work in progress type book than a quick read.  Summer would be a perfect time to implement this system to get ready for the fall selling season.  

If you are hopelessly buried under piles of things to do and find you are not remembering, losing things and generally feeling bad about your performance give this “life changing” book a try.  

“Warning:  Reading Getting Things Done can be hazardous to your old habits of procrastination.  David Allen’s approach is refreshingly simple and intuitive.  He provides the systems, tools, and tips to achieve profound results.”  Carola Endicott, director, Quality Resources, New England Medical Center 


10 Questions people ask about becoming an Usborne Books consultant…

1.  Is it expensive to get started?  No, the base kit is regularly priced at $199 for over $400 worth of sample books and supplies.  There are usually monthly specials for smaller kits priced as low as $20.  This is always a great deal to start your own business!

2.  How much money can I earn?  That depends on how much you want to work.  You can easily make at least $60-$75 for an average homeshow .  Book fairs and direct sales vary.  With no territories, you are able to sell to friends, family, teachers, parents, grandparents, schools, preschools, and libraries anywhere in the country! The opportunities are endless!   

3.  What training do I need?   The company provides you with a detailed manual that will get you started.  Your sponsor and supervisor (whoever gave you this flier!) will also help and support you.  There are area meetings, as well as, Regional and National training sessions which are recommended to you, but are not required.  No degrees are required - just a love of books!

4.  Can I work part-time?  YES!  Usborne Books encourages people to work alongside their families or current jobs.  You can work as much or as little as you wish, but there is obviously an advantage to working at least several hours a week.

5.  Can I order books at a discount? YES!  You can buy books wholesale at a 30% discount, and even greater discounts are available if you order during special offers (up to 75% off!)

6.  Is Usborne Books at Home a known and stable company?  Yes. We are listed in Forbes  Top 200 Small Businesses and are a member of the Direct Selling Association.  Ask for more detailed information or refer to the website at www.ubah.com.

7.   Is there a sales minimum I must maintain?  The only obligation you have is to sell $85 net, or about $125 retail, during your first 12 weeks to offset the cost of the discounted kit.  This can be a show, a collection of orders, or a personal purchase.  It all depends on your goals and desires.  Personally, I recommend doing at least two shows or orders a month - It’s easy to fit in and keeps you current with all the specials being offered.  The application states that selling only $350 quarterly (that’s 1 or 2 shows every three months) keeps you active and continues the incredible support from the Home Office.  BUT, the more you sell, the more extra money and discounted books you will receive!  It’s up to you! 

8.  What if I have a friend who would like to sell, too? GREAT!  More consultants are needed, especially in certain areas of the country.  Talk with your sponsor or supervisor about getting your friend started.  It’s encouraging to work together and there is plenty of business.

9.  Why choose Usborne Books at Home rather than another direct selling company?   Usborne Books at Home has an incredible product - award-winning children’s books!  We also offer a generous hostess plan for FREE books, book fair programs for schools, a wide range of prices, and unlimited opportunities with such a new company.  But, the reason to choose Usborne is because you believe in the books and want to make a difference in the lives of children.  Choose the company that is your passion!  We hope it’s Usborne Books at Home!
10.  Do you enjoy your job? Yes, I love it!  I feel very blessed to be working with children, parents, teachers, charities and schools as I get incredible books into kids’ hands.  I also enjoy helping other mothers build home-based businesses to spend more time with their own children.  This has been a great opportunity for me and I hope you will think about how Usborne Books can fit with your background as a parent, professional, or book lover?
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Chocolate Parties


Put FUN into Your Shows to Get Bookings!   


By Becky Dean, Senior Executive Supervisor


 


Guests book shows because:


     #1 - They had fun!


     #2 - To help their friend out.


     #3 - To earn free books.


 


A couple of years ago I began to realize that although my shows were informative - they were a bit dry and lacked the fun.  Personally I do not care for "silly games", so I developed the Chocolate Party game as a way I could put FUN into my shows with playing something pointless.  The Chocolate Party game has a "purpose"! :)  Everyone learns product knowledge on Usborne's Story of Chocolate book, they learn interesting facts about chocolate, and is a great hands-on example of how Usborne books make learning fun.


 


To make the game fun and exciting I have chocolate that I can throw out - usually Hershey Kisses or Tootsie Rolls as they are the least expensive.  I let everyone know that I will throw chocolate to whoever first answers the question accurately.  I go through the questions quickly so it does not drag out, having a lot of fun with it myself which makes it a blast for guests.  Guests get the hang of it after the first few questions and then sometimes it turns quite completive and humorous with women fighting over chocolate. ;-)  Make sure you toss out the chocolate to the winners (vs. handing it to them) or it won't have the same effect!    


 


To get people to the show, I put a sticker on all postcard invites inviting guests to come to a Usborne Book CHOCOLATE Party.  


  


An Usborne Book CHOCOLATE Party!!


Come & discover the FUN of learning - 


and let’s eat CHOCOLATE together!! (


If you are unable to come, you may order online at:


� HYPERLINK "http://www.website.com" ��www.website.com� 


 


It is simply the game which makes the show a "chocolate party" with the host making something chocolate for dessert or opening up a bag of M&M's.  It is a very simple and easy theme party with virtually no prep work.  BUT, it sounds more enticing to come than to simply being invited to an Usborne Book Party.  But it is all in the marketing of it, so always let your show hosts know they really need to talk up their "chocolate" book party with all their friends to increase their attendance.  Chocolate can be a huge attraction - especially for women.   


 


This does work so give it a try!  By utilizing this theme and game I have 


definitely seen a marked increase in my bookings.





You can find Becky’s questions and the answers on the consultant training 


page at � HYPERLINK "http://www.usborne-books.com/dreambuildersResource.htm" ��http://www.usborne-books.com/dreambuildersResource.htm�. 


 


 If you have an idea for a theme party, please write it up and send to 


� HYPERLINK "mailto:skriegel@yahoo.com" ��skriegel@yahoo.com� for a future UZ BUZZ.


 


 








HOME SHOW PRESENTATION AND USBORNE BINGO  By Sheila Thornton 





Usborne Bingo: I use the underlined words that are numbered as the outline for my presentation. I tell everyone they can write that word anywhere on their bingo board. When I’m done with the presentation, we play a quick game of bingo. I have the words listed on a strip of paper and draw from a bowl. It’s lots of fun!





Hello! My name is Sheila and I want to thank you all for attending.


1) Hostess: Thank the hostess. She is going to receive free books for having a home show and introducing Usborne books to all of you. At the end of the show most of you will have a hard time deciding which books to get. If that would be you, I strongly encourage you to have a show! Save on the checkbook!!!


2) Usborne Books: This company was started to give children books that could compete with TV and comics.


These books are designed to pull children into the book and keep them interested. As I show you the elements of our books, I know you too will be amazed and excited to bring them home. Mention quality and price, life time replacement guarantee and 90% non-fiction. 


3) Duck: Show Stephen Cartwright’s books. Pass around some of his titles like Farmyard Tales.


4) Double Page Spread: Show search books.





5) Unlimited Activities: Keeps children interested


in the book. Show puzzle books, search books and


dot to dot books. Step-by-step instructions on projects.  Show I Can Draw.


6) Knowledge: Knowledge is in bite size pieces. Show Great Search Books and encyclopedias.


7) Internet-Linked: We have the cutting edge on books.  Many of our books are Internet linked. Show the discovery set and mention they make great classroom sets.


8) Extra Money: The average amount I make on one


show is ___. If you think you could use extra income and enjoy these books, please talk to me about the opportunity!


9) Bind-Ups: Many of our titles come in a bind-up with several titles in the same series together, giving you a better price. Show First Experiences and Farmyard Tales w/CD.


10) P, H, L: Explain Paperback , Hardback and


Library bindings.


11) Award Winning Titles: The first page of our catalog lists the awards our books have received. You will find the award listed next to the books throughout the catalog. We have titles at the Smithsonian due to their accuracy and attention to detail! Schools and In-home programs use our books.


12) Customer Specials: The Company has customer


specials each month. Show specials.


13) Free and Discounted Books: All of you will also


have an opportunity to be a hostess and receive free and discounted books for sharing Usborne books with your friends and family. And what a great way to get together with friends!


14) Opportunity: I have been doing this about ______ months/years now and I love it! My children benefit from the books and when I show them to everyone is impressed by them!


My husband enjoys the extra money we make! I would like all of you to think of 6-8 people who would love these books and write them down on the back of your sheet. See, all of you could become a consultant yourself with Usborne books by sharing these books with those people and making some extra income. I can’t wait to help you get started! Show recruiting info!


15) CCC: We accept cash, check or credit card.


16) YES!: That’s all you have to say to having your own show, or better yet, to the opportunity of joining me in sharing these books with others and changing your life and theirs! Does anyone know by what age a child develops most of his or her learning capacity? 3 YEARS OLD!!! --Point out Sets, Kid Kits, Finger Quizzes and Learning Palette.


Sample Bingo page can be found at � HYPERLINK "http://www.usborne-books.com/dreambuildersResource.htm" ��http://www.usborne-books.com/dreambuildersResource.htm�.








Chocolate Parties continued














�


Think TAXES NOW.  Go to the Dream Builder’s training site and look for the tax Excel forms.  Catch up for this year NOW.  Enter your expenses.  Keep track each month.  If you use this form it will match up with Schedule C and you can do your taxes in no time.





Several time this season I gave this advice:  It’s money in, money out.





All the money you receive from selling books….actual cash and checks that can be deposited are your receipts --- money in.





Money you pay to Usborne is your cost---money out.  The difference is your income.  





Do not consider commissions, free books, shipping. NOTHING!  Money in, money out.  
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