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New Title Reviews

DO NOT BE DRINKING ANYTHING WHEN YOU READ THIS BOOK, BECAUSE IT WILL COME OUT YOUR NOSE!  Don't say you weren't warned.  This book is HILARIOUS!!!

Even the normally-bland copyright information page says this:  "First published in 1456 by Medieval Manuscripts Ltd.  This edition published in 2006 by Usborne Publishing Ltd., Usborne House, etc."  How many of you ever read the copyright page?   Sometimes something interesting can be found there! I love the tagline on the front cover:  "Be a knight overnight."  

Man, I could go on and on and on...  I got this book for my 5.5 year-old son for Christmas.  The catalog will say ages 8 and up, but that's just for the reading level.  What a fun read-aloud for younger children (not to mention book loving or knight-loving moms and dads)!   Love this new book!!   By Amy Reindl from the message board.

"This book is good for children who have just started reading by themselves.  Read about a kid that stays in a haunted castle overnight.  Also, help the spook spotters find the ghosts of grimly grange and track down a treasure at the highwayman's holdout.  This story is a feel good story."  By Zach a 12 year old friend of Supervisor Judy Kinnee.


The new 123 Puzzle Book –HOW can they make it better?  This book is the next step – again!  With one to one correspondence helpers with the indented circle over the numbers as you count, the big surprise is that there is a puzzle piece on each page that assembles to a giant floor puzzle – of a TRAIN!  Each train “Car” is a different number!  AMAZING!   Beth York
100 Science Experiments

It’s been a long time coming, but we really have a great NEW book of science experiments that is illustrated in an exciting way with wonderful step by sets illustrated instructions.  I love the cover – it’s that new flexi-whatever-they-are-calling it.  Basically, it’s already laminated! SO – we have an answer for those librarians who don’t like or can’t afford library binding!  This will be an excellent book to sell to a science buff or a science novice because it will appeal to both.  The buff will find new things to try and the novice will be comfortable with the instructions and inspired by the illustrations.  These experiments, from what I’ve seen, really look like they’ll be FUN, too!  I am truly excited about this book.  I also think that books with numbers in their titles seem to sell well.  People like to see that for their money, they are getting “X” number of things to do, things to spot or recipes to make.  So, to see that there will be 100 experiments, well, that makes it only $1.60 per experiment!  ( Beth York




A special Woo – Hoo  submitted by Beth York

Lisa Wallace in Newtown, CT, just finished up a book fair that retailed over $9,000! Ann  Bonin has top year to date sales thus far with over $15,000 net!  Lisa Leidenberger started in May.  She reached Silver and has three recruits.  One has bronzed and the other two will.  

These wonderful consultants are in my central group and I want you to know how they got there!

Lisa Wallace found UBAH from Julie Ingenohl, who found a local sponsor online with Deborah Ford, who years ago found UBAH from a friend who referred her to Lori Nicholson (who is no longer with the company) and I found Lori Nicholson from an online friend who also home educates her children and had a pal who needed to earn money while staying at home.

Ann Bonin was a home office lead.  These are few and far between, but are given out equitably by the home office based on zip code and activity.  Ann wanted the nearest supervisor.  I called and spoke with her and she signed up and came to convention within two weeks!  She had hosted shows where she used to live (Louisiana) and it was finally the right time for her.  But….her old consultant was no longer with the company.

Lisa Leidenberger was the only customer at a home show in the fall of 2003 when we were both pregnant.  She loved the books.  I knew her from La Leche League meetings and over the time from then until now, we’ve become good friends.

What you can learn:

1 – Tell everyone and always be willing to take a referral

2 – Never quit – I’ve earned an override of over $1,500 from these three ladies!

3 – Attend National Convention and get your team there and your income will grow!

4 – Be patient with some recruits – they’ll know if it’s right and when it’s right (
5 – It isn’t always who you know or find, but who they know and find and so on.  

6 – You don’t always know the outcome of your events for a long time.!

Have a great 2006! Don’t forget our Colorado Rocky Mountain Regional featuring Jen Holbrook!   Beth York
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Daily Actions to Meet Goals


By Susan Wandishin





It is critical that your daily actions are in harmony with your goals.  That is the only way to achieve them.  We’d all love to make a lot of money and be successful, but if we don’t work toward that on a daily basis, it won’t happen.  Below is a list of actions that you can take to be in harmony with your goals.  Which ones fit you and your goals for the year? Get out a highlighter and mark them, then maybe put days or weeks by some to indicate when you are going to move on them.





Hold one event per week.


Call and get a hold of 5 people about having a home show.


Do a power hour.


Spend 15 minutes cleaning your office space.


Read an Usborne book.


Call and get a hold of 5 people about recruiting.


Make 15 minutes of customer care calls.


Make an Usborne to do list for tomorrow and do it!


Contact a preschool or day care about a book fair.


Become an EC.


Contact some of your listed schools about RFTS and book fairs.


Call and get a hold of 5 people about the customer specials.


Host your own party.


Make a booking notebook.


Contact 5 people from your booking notebook.


Drive around your neighborhood looking for day cares to contact and contact them.


Read a professional book or listen to a training CD and take notes.


Put into action something you learned from the book/CD.


Call all of your booked shows to hostess coach.


Go to a local or on-line meeting.


E-mail a question to your supervisor.


Talk to a stranger about what you do.


Call 5 of your friends to tell them how excited you are about UBAH.


Mail or give out a recruiting packet.


Call 5 of your leads 3 days in a row.


Read your newsletter cover to cover.


Make an appointment with a recruiting lead for an opportunity mtg.


Review your goals to make sure you are heading toward them.


Post your goals in 3 visible places in your home.


Tell your family about your goals.


Use a marketing e-mail from HO.


Earn your personal bonus each month.


Learn what it takes to become a supervisor and decide if that 11% raise is for you!


Make a work schedule for what hours you are going to work your business this week.


Read your local paper to look for events that you could have a booth at.  Call and inquire if they have an Usborne rep.


Attend a different company’s home party to get new ideas.


Read a chat log.


Make 2 contacts (by phone or in person) every day for two weeks.


Stretch your comfort zone.


Re-read a section of your handbook.


Practice your booking talk.


Practice your 30-second commercial.


Put catalogs in your car and business cards in your purse.


Give out 3 business cards in one day.


Think of 3 reasons you are grateful for your business.


Make a list of things you have accomplished since you started your business.


Pay a monthly household bill with your UBAH income.


Contact 3 organizations about RFTS.


Contact 3 organizations about a book fair or RFTS for a fundraiser.


Start a money jar for convention.  Put $10 in it after each event.


Call 5 past hostesses about rebooking.


Practice your recruiting talk.


Utilize a booking and a recruiting talk at EVERY show.


Think of 3 things about your business that are fun and share at least one of them with someone.


Call someone that you think would make a really good consultant and talk to them about starting a business.


Call 3 people that you think would make really good hostesses and talk to them about having a show.


Search the message forum.


Make a customer data base in OPOL.


Ask 3 strangers:  “What do you do?”  Be ready to answer it too!


Celebrate your UBAH successes!























Stephanie Fosbinder, Gretna, Nebraska, from the York Central Group recently held a booth book raiser at a grocery store to send books to their sister city of Gretna, Louisiana, donating all her commissions in the process.  She and her husband were there all morning and into the early afternoon hours.  They had a thermometer to show everyone their progress and their goal was to get $500 donated.  They were getting closer and closer, but realized that the football game had started and they really needed to get back to their daughter, so they said, ‘Let’s just ask this one last woman.”  She asked them how long they’d been there, looked at their thermometer, and took one bill out of her purse, dropped it into the donation box and said, “Go home!”  It was a FIFTY!


So, here is a great photo of the results!  Thanks Beth for sending this in!!!!











�


Check out the Dream Builder’s website at � HYPERLINK "http://www.usborne-books.com/dreambuilders.htm" ��http://www.usborne-books.com/dreambuilders.htm� and check out the Dream Builder’s who sold the most in 2005.





Have a fun story, a book review, a new technique or business skill?  Email it to � HYPERLINK "mailto:skriegel@yahoo.com" ��skriegel@yahoo.com� and put newsletter in the subject line.  It’ll appear in the UZ BUZZ or be shared in a group email.





Postage goes up to 39 cents on January 8.  UBAH shipping has gone up to 8% after 15 years of holding it at 6%.





Be sure and tell everyone about the great January half-priced base kit.  This is a great bargain worth more than $300.  Remember you don’t have to train your recruits, your supervisor will do that.
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Daily Actions – continued from page 1





Recent Uz Buzz Newletters are posted on the website at � HYPERLINK "http://www.usborne-books.com" ��www.usborne-books.com�.  The main article from each issue is noted.








A Warm & Fuzzy Note from Judy Kinnee


Just wanted to share with everyone an email I received


from a customer who happens to be Indian and purchased the book "Stories from India" at a recent home show.  Hope you all enjoy it as much as I did





Judy,


We just exchanged gifts with my mom this morning and I gave her the book with a little note inside about how my daddy used to tell us these stories when we were kids and she was in tears.  She immediately went and got her glasses and began reading.  She didn't even


open any of her other presents.  She was so engrossed


in this book.  Thanks so much for this book.  It really made our Christmas a little more bearablewithout my dad here.   Thank you again   --Debbie
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