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Why Sell Usborne Books?


There are a whole lot of reasons why people sell Usborne Books.  Here’s a short list:  Money, Fun, Friends, Book lover, Want free books, Want recognition (Did I tell you I earned the Hawaii trip for TWO), Challenge, Desire to get great books to schools and in the hands of kids and families, A night out/adult time.


	I started because Charlene said she would do it if I would do it.  I believed the product was good and the business plan sound and at that very specific time I didn’t have any other commitments.  


	But then I became “hooked.”  I was hooked on the books; hooked on the friends and associations; hooked on the recognition. I was enjoying the money and making good use of it, too.  And probably the driving force for me: I became addicted to the challenge.


	I love seeing if I can do a little bit better, if I can meet goals, win a trip, sell a bunch, step a little further out of my comfort zone and I love walking across the stage at national convention and seeing my team members do the same.


	Oh, and that reminds me of another thing I’ve become hooked on. I love helping other people meet their goals and achieve their own success.


	After doing my first RFTS and sorting all the books for delivery to kids, I really felt satisfaction and excitement that I was helping so many kids get their very own books.  Seeing so many books go out at once made me realize that very important aspect of my job.


	I’ve recently done a couple of training meetings and at one a consultant said she realized just that day that she hadn’t set any goals with her Usborne business.  She said that she thought if she didn’t set any goals she couldn’t fail.


	Well, the only way you fail is by quitting, but if you don’t have any goals, you don’t know where you’re going or what you want and you won’t get there.





	Why do you sell Usborne?  What is your Why?  	Email your supervisor today and explain your why….that will help her help you set some goals and meet them!!  	 Sharon Riegel 
































Book Now for January and February





I love January, especially since moving to Florida.  But even in the cold Midwest, January is a time of new beginning, resolutions, goal setting and some down time.  But it’s no fun for your Usborne Business if you don’t have some things on the calendar.  It’s like starting all over again.





So start promoting shows in Jan/Feb.  You can say there is a really good hostess special in those months and offer a free book now if they schedule a show in those months.  Or you could also make up a certificate for $20 extra free books at their show and use the hostess books.  Make a place on the certificate to write in the date of their show.  (Great idea—if anyone does this email it to me and I’ll put it on the website).





Watch for some emails with more ideas and challenges to fill up your New Year calendar.  If you have a good idea email it to � HYPERLINK "mailto:skriegel@yahoo.com" ��skriegel@yahoo.com�.  





Hostess Appreciation Can = Jan/Feb Parties


(This is an email from Chris Taylor)





I am planning on doing a third (annual) holiday event in my home this year. The first year was not bad, but last year I sold $800 and got 4 or 5 February bookings.


I do it as an appreciation type event with a drawing/finger foods/desserts and drinks.  I set up living room/dining room with all my racks and put out all my inventory to clear stuff out and make room for new.  I have separate areas for all holiday books and kid kits.  I did buy three and get one free last year.  I was so busy helping people shop; I barely had time to check them out with about 30 in attendance and most of them staying well over an hour. (I’m bringing in help this year). It is open house style; they are my hostesses and customers and their guests.


POINT OF STORY: This month Vistaprint has 100 postcards as one of their free items; pay only for shipping.  Well I did my invite for the event on them and just received them and they are awesome!!! Full color one side and black and white but match the other side.  These cards are great for this kind of event.


Note:  Chris sent me one of her invitations and it was so cool, so professional looking and pretty, made me want to go, but St. Louis is a little far.  Check out � HYPERLINK "http://www.vistaprint.com" ��www.vistaprint.com�.  They also have free business cards, free labels, etc.  I don’t know when anyone ever pays for anything with them.














"Vision without action


is merely a dream.


Action without vision


just passes the time.


Vision with Action


can change the world


and your life.  ~Joel Barker





SEPTEMBER was a great month for adding members to our team.  Something about that free kit I guess(


Every month is a great month—promote the special.





If you sponsor two people and they sell $1,000 in November, you are going to earn $40* just by giving them the opportunity to get free books, have fun, make friends, take a night off from their family, earn recognition, get books into kids hands, help libraries and be challenged.  Oh yeah and they get to make money too.  What are you waiting for?  Introduce someone to the opportunity today.





* You must have $350 net sales for the month to collect your 4% bonus and you get 3% on those sales too.
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Other good ideas:  EZ bookfairs at preschools, Reach for the Stars, a mystery hostess party or hostess appreciation to show off the new titles, best friend guilt trip, travel to see a good friend and have a show at her house, deduct your mileage and appropriate expenses, recruit the friend or some of her friends and have a permanent tax deductible reason to visit(  





Recent Uz Buzz Newletters are posted on the website at � HYPERLINK "http://www.usborne-books.com" ��www.usborne-books.com�.  The main article from each issue is listed .











�	


TAX TIP: If you haven’t been tabulating your expenses at the end of every month you can be in for a nightmare when you prepare you taxes.  


	Take a little time now and start gathering up all your receipts.  Sit down with your calendar to jog your memory and list your expenses.  Don’t forget mileage and postage are the two biggies. A penny deducted is a penny earned.


Check out the excel spread sheets for tracking your expenses online at  � HYPERLINK "http://www.usborne-books.com" ��www.usborne-books.com�


and click on Dream Builder training.  There’s lots of training there—take a look.
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