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SCORE BIG with EZ Books Fairs





















Above & Beyond Achievers


Jennifer Maselli�
$4,176�
�
Julie Lee�
$3,553�
�
Pamela Holliday�
$3,309�
�
Karen Collins�
$2,516�
�
Patti James�
$2,272�
�
Luanna Salemi�
$1,855�
�
Ann Bonin�
$1,784�
�
Julie Ingenoll�
$1,748�
�
Cynthia Hess�
$1,695�
�
Sharon Riegel�
$1,585�
�
Heidi McClubg�
$1,567�
�
Cynthia Achtzehn�
$1,531�
�
Marli Leigh�
$1,510�
�
Jen Holbrook�
$1,504�
�
�
�
�
�
�
�
Robin Acquafondata�
$1,257�
�
Lisa Berger�
$1,164�
�
Suzanne Hawkins�
$1,151�
�
Chris Taylor�
$1,131�
�
Julie Bailey�
$1,062�
�
Erica Ellermann�
$1,028�
�
Tammy Martin�
$1,012�
�



Great Job!
































Cheryl Simon, supervisor in Macedonia, OH, has been having great success with a new kind of book fair she developed.  She calls it the EZ Book Fair.


	The beauty of it is that it requires NO INVENTORY, just samples.  Instead of cash and carry the EZ Book Fair uses student Wish Lists of their favorite books from which the parents purchase.


	Cheryl says the benefits are:


      EASY for any consultant to run – minimal effort and scheduled time


      Involves NO CASH AND CARRY INVENTORY!


      Little effort on the part of the school, but lots of free, high quality


          books in return.    


      TIME SAVER FOR PARENTS – the “work” of selecting good books 


          for their child is already done for them.


      PROFITABLE – a $500 EZ Book Fair averages around $20-$25 per 


          hour profit for consultant.


      REPEAT BUSINESS – so easy and successful the school is likely to 


          want to do it again!





Here’s how it works:  


Set up a small display of appropriate books for the age groups in the school/program.  


Give the school copies of the PARENT LETTER* to send home with the kids.


Help the kids fill out their WISH LISTS*.  You can help them do this or the teacher can help.  Leave your involvement up to the school. If you are doing it arrange the time.


Bring the students to the book fair display in small groups and let them pick out their three favorite books.


Fill out the WISH LIST* for each child. 


You or the teacher will guide them to appropriate selections.


FOR INFANTS and Young Toddlers: Obviously they can’t choose their books, so I make out their Wish Lists for them. I go to each Infant/Toddler Classroom and the teacher gives me the list of each child’s name and age. I then make out a wish list for each using THE SAME TITLES for boys, and another set of SAME TITLES for girls. I use: 


Infant Boys (newborn – 1yr) : That’s Not My Car, Frog Cloth Book, Find The Puppy. 


Infant Girls: That’s Not My Dolly, Mouse Cloth Book, Find The Kitten.  


For toddlers ages 1-2, I substitute a LUXURY Touchy Feely for the regular one, and a Look And Say book for the Cloth book.








The School makes a copy of each wish list and keeps it on file.  One copy is sent home with each child.


Cheryl gives the school an order “Drop Box.”  She uses a large shoe box that is Gift Wrapped and clearly marked “BOOK FAIR ORDERS.”  She asked them to put it in obvious spot.


Follow-up during the coming week to answer any questions.


At the end of the wek go to the school after pick-up and take down the display and collect the orders.  Leave them a blank “FREE BOOKS Sheet”


Call them the next day and report the sales and how much in free books they get.  She gives them a dead line and asks them to fax it to her.


As extra service she has books shipped to her and she and her sons sort them and bag them.  She puts a thank you note in each bag probably with a mention of home shows and free books.


Send a thank you note to the school.


Cheryl suggests starting off with a school you know and ALWAYS ask for referrals at your home shows.  Contact those that near you and ask to drop off a catalog and information in person.  (Be sure they aren’t already working with an Usborne Consultant before proceeding.)


“The first time I did an EZ Book Fair, I was shocked at just how many parents chose the option: I would like to purchase all 3 books for my child,” says Cheryl.  “The next time I did a 4 book Wish list.  It was a smaller preschool, but nearly the same sales because so many parents purchased all 4 books!”


Cynthia Hess used the EZ Book Fair for an elementary school and actually increased her sales over her previous cash and carry book fair at the same school.  She used a 5-book wish list and again many parents bought all 5 books.


The EZ Book Fair is tried and true.  And we have the forms for the PARENT LETTER, WISH LIST, THANKYOU NOTE and a sample schedule.  Just email your supervisor and she can send them to you—all Word documents.


This makes preschool book fairs so much more profitable and easy for you, the parents and the school.  Pick out a nearby school and try an EZ book fair this month.  Let us know how it works for you.





						----Sharon Riegel





Welcome New Consultants





Kirstin Whitehead, 


Pocatello, ID





Janet Iltis, Chicago, IL





Elizabeth Tolley, 


Boca Raton, FL
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$1,000 Club Achievers





What’s the


BUZZ??





The Law of the Slight Edge……  I asked supervisors to share a slight edge they were instituting.  Here are some:  


contact 10 people a day; (not have to reach them personally, but make the effort on my end)


Study my catalog and books 30 min a day until I know them inside and out


use Lorraine Medici's Milestone Report religiously!  Marcy Marklin





Instead of the “power hour”, how about the power week?  Setting aside certain days for certain tasks is going to help me manage all the many hats I have to wear.  I’m also instituting more routines and systems so things will happen almost automatically!  Beth York





Schedule 15 minutes a month to post my expenses on my excel spreadsheet for tax purposes/record keeping Chris Taylor





I have difficulty asking each person at a home show to have a show of there own. So, I decided to put stickers on my order forms that say "FREE SHIPPING IF I DON'T ASK YOU TO HAVE A SHOW"  It worked!!!  I asked everyone at my last show, there were about 8 guests there and 3 are having shows in the next few months that did not mark on there survey that they wanted to have a show.  Patty Wootton





Knowledge... Read one leadership book per month, Training...better develop one training program for group per month, Family.. plan dinners one week at a time so have time and supplies to cook it.  Colleen Zematis
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Internet specials.  If you have a website you are now going to have a reason to contact your customers once a month with a great on-line only special. Go to the consultant’s website and click on Business Forms/Tools.  You will see UBAH Marketing E-Mails.  Send one to yourself and then forward to your email list.





National Convention is June 23-26.  It’s training, it’s a party, it’s learning, it’s fun, it’s a reunion with new friends and old.  Don’t miss it.  It’s a slight edge that keeps on giving.  Come and meet your team.





Share the opportunity this month and have more fun and more money including $25 for one person you recruit and $100 if you sponsor two.
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