[image: image1.jpg]=



[image: image2.wmf]
[image: image3.wmf]What to Say WHEN……[image: image4.emf]UZ BUZZ


 


For Dream Builders


 


 


         


 


          


 


          


 


          


 


          


 


          


 


 




UZ BUZZ

 

For Dream Builders 
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Judy Kinnee


5066





Patti Morrow


1997





Betty Register


1642





Wendy Connor


1632





Susan Anderson


1610





Lisa Bicanich


1590





sharon Riegel


1529





Connie Coralli


1362





Kathleen Stockdale


1194





Tammy Martin


1168





Jennifer Bixler


1155





Kelly Pettit


1152





Dawn Williams
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Great Job!
































They say, “I want to talk it over with my  husband.” “Great! It’s really important to get your husband involved with the business from the start. May I call you next Tuesday?”





They say, “I don’t have the money.”  “I almost guarantee that after six weeks, you will pay for your kit and have extra money in your pocket.”





They say, “I’m not a salesperson.”  “I hear you! The majority of the people who sign up to sell these books are moms who want to build their family’s library. But do you know what? When you get your kit, you are going to be so impressed with the product that you will want to shout it from your rooftop! Remember the last good movie or book you read? Weren’t you so impressed with it that you told your friends about it? And don’t you remember how thankful they were that you told them? They will be thanking you for these wonderful books, too!”





They say, “I don’t like doing parties.” “That’s okay! We have consultants who do only book fairs, or library sales, and some just love doing booths. This is YOUR business and you can do anything!”





They say, “I’m too busy.” “You know, Sally, I’ve found that the busy people make the best hostesses because they are so organized


and know a lot of people! Keep the refreshments simple—cookies and a beverage is all you need.”





They say, “My house is too small.” “Kathy, don’t you think that your friends will feel cozy in your home? They will feel great just


being there!”





At a Home Show: 


“Watch me tonight and see how easy my job is!”


“How many of you would love to eliminate just one bill per month?”


“What would $400 do for you and your family?”


“I really enjoy what I do and I get to stay home with my kids and make extra money!”


“Have you thought about doing something alongside your family and the other activities you are involved in to earn extra income?”


“I noticed that you really have a knack of getting along with people, have you ever thought of owning your own business?”


“Your biggest dilemma tonight will be picking the books you want. If you find your list getting longer and longer, you might want to book your own show and get your wish list free!”


“How many of you would love to spend a $100 gift certificate at your favorite store? Well, we bring the bookstore to your house! If you book tonight, you will get a $xxx in free books for a $300 show!”


“I am going to talk approximately 20 minutes this evening because I know you are all excited to delve into this great catalog!”





When the Hostess is thinking of signing up. “Judy, three of your friends booked a party tonight! Wouldn’t it be fun if you did their shows for them?” OR “Judy, if you decide to sign up and tell me before your show, I will announce it to your friends at the party. They are your friends, so they will book for you, more than they would for me.”





Use good adjectives: delightful, incredible, unbelievable, fun, enticing, entertaining, beautiful, wonderful.  Practice using these words so they come out naturally.

















Welcome New Consultants


Sponsored by Wendy Connor


Joanne  Walberg


Elfers, FL





Sponsored by Sharon Riegel


Kerri O’Brien 


Darien, CT


Danica Furma


Saginaw, MI
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What’s the


BUZZ??





Reading an industry related book can inspire you and give you the knowledge to successfully recruit others into your business.  Judy Kinnee writes:





Recently I ran into a friend of mine who is a member of another party plan and she recommended the book “Start Late Finish Rich” by David Bach.  He is a financial guru and I have read his books before.  But this one has an entire chapter devoted to Direct Sales, MLM – party plans.   The statistic that 1 in 2 purchases made in the US are from a direct sales rep.  The DSA is really booming.  





One of the quotes I loved is that Direct sales leads to personal growth and along with it income growth.  But after the stretch outside your comfort zone – not before.





He listed 13 reasons to consider direct selling.  Each one is elaborated on but I will just list the 13 for you.


The moment you join a direct selling company you are in business 


You don’t have to reinvent the wheel 


You don’t have to do it all yourself 


You will be forced to stretch yourself(quote from above is in this section) 


You will find mentors and experts 


You can create passive income 


you may make a new circle of friends 


You don’t have to retire 


You get to help other people 


You make your own hours 


Tax incentives 


Direct selling is less expensive to get into than many other businesses 


It’s a family business
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National Convention is June 23-26.  It’s training, it’s a party, it’s learning, it’s fun, it’s a reunion with new friends and old.  Don’t miss it.  It’s a slight edge that keeps on giving.  Come and meet your team.





Use the resources of you’re MY UBAH page.  Log in and play around with all the choices.  Besides the message boards, there are chat logs and FTP documents submitted by consultants and from the home office.  There’s a wealth of info there.  Use it.
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